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Momentarily Erase
the Memories
When you put your home up for sale, it is hard to objectively look at your surroundings. Instead
of the window that needs caulking, you see the view of the tree where your first swing hung.
Instead of a refrigerator plastered with artwork, you see a visual progression of your child’s
school years. Instead of seeing warn, old carpet, you see the bill of what once was “new carpet”
that you put in years ago, or the horrible carpet that “used to be there” and how much nicer the
replacement carpet looks, not realizing that its past its point of wear and tear and really needs
to be replaced…again.
However, it is important to remember that prospective buyers do not share your memories.
They will see what is directly in front of them, minus the nostalgia!
As you go through your house, try to look objectively at the room at hand and think like
someone who has never been in your home and has no memories – good or bad. Another
suggestion is to bring someone over that has never seen your house to do a “mock” walk thru
and give their reactions to what they feel would make each room look better, bigger, updated,
cleaner, uncluttered… basically anything they can think of. At Modern Market Realtors, we
would be glad to do this step for you free of charge.

*****ATTENTION SELLERS****
If you are at the point where you want to get started getting your house ready to sell, it’s a
good idea to call us and we will walk thru your house with you, we will give you tips and
suggestions on what to do and what you don’t have to worry about spending money or time
on. Once you’ve decided to move forward with listing your home, we will also provide a
staging consultant to walk thru your home and do the same. If you would like to do this
staging step earlier so that you have time to do all of the suggestions that the staging
consultant may have for you, feel free to let us know and we can arrange to have that step
completed ahead of time. This is completely free of charge if you list your home with us.
As you read through this book, try not to feel overwhelmed. There is a TON of information and
“things to do” but just realize that only some of the items will pertain to your specific
situation. Use the checkboxes on the left to check the boxes of items that pertain to you and
this will help you to navigate through the checklists as you make your way through the
process. If you feel the information is too overwhelming, it may be a good idea to simply have
us hire a stager to simplify the process for you. Or, if you would like some help, we can help
you decide which items are most important and which items can be overlooked.
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There are NO 2nd
Chances for 1st
Impressions!

It is important to realize that potential buyers connect (or disconnect) emotionally
with a house. The feelings that are generated when they first see your home from the
curb and then when they step across the threshold…

Those “first impressions” are extremely powerful.
It is the seller’s goal to create an atmosphere so inviting that buyers are already
imagining where to place their furniture before they have even completed the tour of
the property.
“The bathroom is so sweet – it doesn’t matter that it is only the size of a closet!”
“The kitchen is so warm and inviting – I’m sure we can survive without a dishwasher.”
“I know we can squeeze our bedroom furniture under these sloping ceilings – after all, that’s part of the home’s
history.”

Remember being captivated by professionally decorated model homes?
Each room was intentionally laid out like a stage setting. Nothing seemed out of
place. Everything was carefully chosen to pull you in and satisfy your senses. They
succeeded to fire your imagination and make you dream about how pleasant it would
be to actually live, entertain, and raise a family within those walls.
With this in mind, go through each room in your house, follow the checklist and get
ready to do the work so that your home can shine above all other comparable homes.
Most items are cost free and will no doubt make you money! It’s worth it in the end.

Put in the work and you WILL see results!
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Getting to
Work!
Unfortunately, very few homes are already picture perfect when the owners make the decision to
sell. Most homes require anywhere from minor repairs to major renovations. How little or how
much work you wish to put into your house is entirely up to you. However, remember the more
attractive your home, the more appealing it will be to prospective buyers. The more appealing it
is… the faster the sale (and the higher the offer!).
To assist you with this important
element of house selling, I have made up
individual charts for each of the areas
normally found in and around a home. If
you have additional areas, such as a
library or home office, most of the suggestions listed will also apply to these
locations as well. At the end of each
chart are blank charts for you to add in
your own special requirements. You will
also find a column for noting which work
has been completed.

Before and After

Finally, there is a special “Don’t Panic…
Buyer’s Are Coming” chart. This is a
helpful reminder list of things to do just
prior to showing your home to
prospects.
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Home Exterior
Preliminary Work
Do ne
To Do
1.

Clear away any litter between the street curb and your front door

2.

Remove any oil stains from the driveway

3.

Repair any cracks or broken bits of driveway paving

4.

Clear bikes and toys from the driveway (during showings, remove cars also)

5.

Repair any walkway cracks or broken bits

6.

Remove weeds protruding into the walkway

7.

Trim the shrubs away from house windows (for security and to make interior rooms brighter)

8.

Weed the flower beds and add a layer of mulch

9.

Prune dead branches and pull back anything creeping across the house

10. Cut the grass
11. (Autumn) Rake the leaves
12. (Winter) Shovel snow. Salt or sand icy patches
13. Dispose of any pet debris
14. Wash down vinyl siding, if necessary
15. If house is wood, scrape and paint, if needed
16. Clean out the gutters
17. Repair or replace gutters and downspouts
18. Repair any parts of the roof-which could be leaking
19. Replace any missing or loose roof shingles & flashing
20. Repair any house foundation cracks
21. Clean all windows, including those in the garage
22. Replace any cracked or broken window glass
23. Repair any wood rot
24. Replace any bent/bulging screens (replace torn screens – Ace Hardware will do this for cheap)
25. Repair and/or replace caulking and weather-stripping around windows and doors
26. Clean storm windows – have them available
27. Exterior doors lock properly. Easy to open and shut
28. Oil any squeaky door hinges
29. Doorbells are working properly
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30. Remove any seasonal house lights and ornaments
31. There is a working light by the front door
32. Tighten any wobbly porch or deck railings
33. Secure any loose porch or deck floor boards
34. Clean the lawn furniture
35. Clean the barbeque grill
36. All pool equipment is in perfect working condition
37. Clean pool equipment
38. Place gardening tools in the garage or basement
39. Neatly coil any garden hoses
40. Property is free of clutter, particularly scattered toys
41. Oil gate hinges
42. Gates open and close easily
43. Repair and/or replace any loose gate or fence posts

Personal List of Additional Items Not Mentioned Above
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Finishing Touches ~ Staging ~ Icing on the cake!
44. Paint or clean shutters
45. Shutters & front door painted in a spectacular color which compliments the exterior of the house
46. An all-season wreath on the front door (or décor of some kind to add a “pop” of color)
47. A shiny brass, brushed nickel, rubbed bronze door knocker (match current hardware)
48. An attractive door mat
49. Flowers clustered around a lamppost or mailbox
50. Window boxes under windows and/or along railings
51. (Winter) Drape pine boughs across the empty boxes
52. Hanging planters
53. Groupings of decorative tubs (wood, aluminum etc.) with flowers on porch and decks
54. (Winter) Plant small evergreens in tubs
55. Wood chips around trees and shrubs
56. A porch swing with comfy cushions
57. A hammock in the trees
58. Filled bird feeders
59. White wicker furniture
60. An open umbrella above your deck furniture
61. A croquet set or yard game or some kind
62. Children’s pool toys neatly arranged by the pool (if applicable)
63. A tray with a pitcher and glass/plastic tumblers on the deck table – all ready to be filled with cold lemonade or
just
water with ice & lemon slices before showings if desired. Leave empty if you prefer.
64. A bird book lying open on a chaise lounge (with a pair of binoculars on the table next to it)
65. A chart outlining the location and names of all trees, shrubs, vines, perennials and bulbs on the property

Personal List of Additional Items Not Mentioned Above
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Garage

_

Preliminary Work
Do ne
To Do
66. Have a garage sale or donate all unwanted/unneeded items in house, basement, garage etc.
67. Clean the trashcans to eliminate any unpleasant smell
68. Make sure the space is brightly lit
69. Sweep the garage floor
70. Clean any oil and rust stains from the floor
71. Clean the windows
72. Replace any cracked or broken window glass
73. Get rid of cobwebs
74. The garage door is easy to maneuver up and down
75. Pile up storage or tubs in one corner
76. Remove all recycling that may be piling up
77. Hang bicycles on bicycle hooks (or store in an off-site storage unit if available – or friends house)
78. Hang tools on peg board
79. Hang rakes, shovels, brooms, hoes, etc. from hooks
80. Clean off the work bench
81. Put up shelving for paint cans, containers of nails and screws, bags of fertilizer, winter tires, etc.
82. Place all balls in bins so they are not bouncing around
83. Organize gardening equipment
84. All children’s toys, strollers, wagons, etc. are organized together
85. Replace outside basketball hoop if net is worn or torn

Personal List of Additional Items Not Mentioned Above
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Finishing Touches ~ Staging ~ Icing on the cake!
86. Window boxes filled with flowers
87. Curtains on the window
88. Flowering shrubs around the exterior
89. A hobby project on the work bench, possibly a piece of furniture being refinished with cleverly laid tools neatly
placed next to it.

Personal List of Additional Items Not Mentioned Above
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Throughout the House
Preliminary Work
Do one
o
T
D
90.

Repair any house foundation cracks

91.

Clean all windows, including those in the garage

92.

Replace any cracked or broken window glass

93.

Repair any wood issues or wood rot

94.

Check window screens. Replace any that are bent or bulging or torn

95.

Repair and/or replace caulking and weather-stripping around windows and doors

96.

Storm windows are available and clean

97.

Exterior doors lock properly. Easy to open and shut

98.

Oil any squeaky door hinges

99.

Doorbells are working properly

100. All doors and walls are free of fingerprints
101. Illuminate dark corners with brighter light bulbs
102. Repair any noisy pipes
103. Repair any squeaky floorboards
104. Repair any cracks in floorboards or floor tiles
105. Replace loose floorboards or floor tiles
106. Repair any woodwork (door frames, baseboards, chair rails, etc.) if chipped or dented
107. Give woodwork a fresh coat of paint/stain, if necessary
108. Smoke & carbon dioxide detectors are operating
109. Fire extinguishers are in proper locations
110. All electrical outlets are functioning properly. Try not to have extension cords running around
111. All electrical switches are working (if unsure of an unworking switch, replace it with a blank cover)
112. All electrical switches have plate covers
113. All wall plates are free of fingerprints
114. Electrical wiring is up to safety standards
115. Central Vac is functioning properly and the collection bin is cleaned out
116. Home insulation is up to standards
117. Fumigate house, if bothered by pests or rodents
118. Eliminate unpleasant odors… cooking, pets, cigarette smoke, damp, musty odors
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Finishing Touches – Staging – Icing on the cake!
119. A home security system
120. House at a comfortable temperature
121. Soft music playing
122. The aroma of coffee brewing, or something baking in the oven
123. All interior doors wide open to create a sense of spaciousness
124. Curtains open (makes rms appear larger & brighter) – keep closed if view is less than appealing
125. Interior lights on to create a warm ambiance
126. No pets or children racing through the house during showings
127. An unobstructed “walking path” through the house, buyers shouldn’t have to maneuver around too many pieces
of furniture
128. A planned spot for the buyers and agent to sit and discuss the house – possibly the kitchen – with tea, coffee and a
tray with cups and saucers, cream and sugar, and cookies ready on the counter. (leave a note telling them to help
themselves or they may be unsure that they are supposed to.)
129. A printed sheet for buyers describing what you enjoy most about living in your home

Personal List of Additional Items Not Mentioned Above
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Entryway / Foyer
Preliminary Work
Do ne
To Do
130. Clean and polish hardwood flooring
131. Professionally clean carpeting
132. Thoroughly clean out the entryway closet. Leave only the coats you are currently wearing. To give the illusion of space,
hang longer coats to each end and shorter jackets in the center.
133. Add new hangers or colorful hooks
134. Entryway is unobstructed
135. Entryway is brightly lit
136. Add a tri-light lamp to change the mood during day/night showings (day: bright / night: dim)
137. If entryway is dark, consider painting walls a pale cream color to bounce some light
138. Consider hanging a mirror along one wall to open up the space and give either a sense of depth or width (mirrors in
foyers create an inviting and welcoming feel to buyers as they see their own reflection)
139. Consider a small table
140. If you have a table, make sure it is uncluttered
141. Hang a favorite painting or framed print. Here, in the entryway, it will be easily viewed
142. If you have a wall with a collection of interesting objects, consider setting it off with track lighting
143. Repair any loose carpeting or slippery areas on the staircase
144. Consider removing carpeting and painting the steps and adding a carpet runner up the middle
145. Handrail on staircase is secure
146. Staircase is free of clutter (this can be a safety issue)
147. Upstairs landing is well lit and free of clutter
148. Clean and polish hardwood flooring on upstairs landing and hallway
149. Professionally clean carpeting on upstairs landing and hallway, or remove if badly stained
150. Paint woodwork and doors a semi-gloss white enamel. This will give a fresh clean look, and will pick up color tones in
your wall paint
151. Clean all dirt and scuff marks from walls and doors
152. Repair any chipped plaster
153. Consider wallpapering or adding a wallpaper border to entryway and upstairs landing
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Finishing Touches – Staging – Icing on the cake!
154. A colorful mat at the front door
155. Space in the closet to hang the buyers coats
156. A polished table with a bouquet of silk flowers
157. A little basket on the table to hold mail (place an envelope or two in it for looks)
158. Change the overhead light to a dimmer switch and dimmer bulb
159. Mirrors giving the illusion of more space
160. A hanging piece of stained glass in a sunny window
161. Beautiful wallpaper border that carries color and pattern as far as the eye can see
162. A tall vase of ornamental grasses
163. If an old house, a framed piece of original wallpaper
164. A set of small, framed botanical or floral prints on the staircase wall
165. A little round or oval rug on the floor of the upstairs landing
166. On the upstairs landing… a staged grouping consisting of a small table with a reading lamp and a selection of interesting books, a pair of glasses resting on an open book, a rocking chair with a small colorful quilt draped across its back,
and a basket of dried flowers on the floor beside the chair.

Personal List of Additional Items Not Mentioned Above
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Living/Family Room
Preliminary Work
o

D
To

Do
167. Refinish or polish hardwood floors
168. Professionally clean the carpeting or area rugs
169. Repair any worn spots on carpeting, or replace with area rugs
170. Professionally clean window treatments
171. Clean any window blinds
172. Be consistent with window treatments on all the windows in the room
173. Clean ceiling fans and make sure they are operational
174. Remove any “extra” furniture that crowds the room
175. Pull furniture away from the walls and group pieces together in a more intimate settings
(i.e.: around a coffee table, an area rug, or in front of a fireplace
176. Recover throw pillows to compliment material in curtains or colors in the window shades & blinds
177. Keep the television hidden behind closed doors of TV unit
178. If television is open in the room, keep it dusted and secure any loose wires with Velcro strips
179. Clear away into boxes any DVD’s or CD’s that cannot be stored out of sight
180. Remove newspapers at the end of the day and only keep the most current magazines (in a rack)
181. Immediately clear away any food or beverages as soon as they have been consumed
182. Remove any and all plants that are not in the optimum of good health
183. Lower hanging planters so that buyers are looking into them & not up at the bottom of dirty pots
184. Clean all the light fixtures
185. Clean all the light bulbs
186. Use tri-light bulbs in table lamps to control the lighting to display at different times of day
187. Clean the fireplace. Remove any build-up of ashes or charred bits of wood from the grate (base)
188. Polish fireplace implements
189. Dust the furniture & lamps (including light bulbs)
190. Clean the windows (dust window ledges)
191. Vacuum the carpet & rugs
192. Sweep the floor
193. Dust mop or mop the floor (whatever you feel is necessary to make it look its best)
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Finishing Touches – Staging – Icing on the cake!
194. In a sparse room, furniture that is all covered with one fabric for a really dynamic look
195. Patterned curtains and clusters of pillows around the room in complementary and contrasting colors
196. (Winter) A fire crackling in the fireplace- only if someone will be in the house! (i.e open house)
197. (Summer) A fire laid with pretty logs, or a basket of dried flowers, or ferns, in front of the fire screen
198. A grouping of small ornaments, or a large painting (with a picture spotlight) over the mantle
199. A comfy chair by the window, with soft pillows
200. Next to it a little table with a bright reading lamp, a dish of mints, a mystery novel… and a footstool
201. Two chairs grouped around a small table, a jigsaw puzzle underway – and a colorful dish of pretzels
202. A coffee table with a bouquet of flowers and a sumptuous “coffee-table book”
203. Music sheets on a piano
204. Potted trees and hanging ferns drawing your eye away from bare corners

205. A sofa table behind the sofa, perhaps displaying a runner, a lamp, a cherished photograph in a lovely frame and/or a little c
Indoor shutters on windows that overlook a garden

Personal List of Additional Items Not Mentioned Above
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Dining Room
Preliminary Work
Do ne
To Do
207. Refinish or polish hardwood floors
208. Professionally clean the carpeting or area rugs
209. Repair any worn spots on carpeting or replace with area rugs
210. Professionally clean window treatments
211. Be consistent with window treatments on all the windows in the room
212. Clean ceiling fans and make sure they are operational
213. Remove any “extra” furniture that crowds the room
214. Remove and box any unnecessary dishes from your china cabinet
215. Clean the lighting fixtures
216. Repair and stain any nicks or scratches in the furniture
217. Vacuum the carpet and rugs
218. Sweep the floor
219. Dust mop or mop the floor (whatever you feel is necessary to make it look its best)
220. Dust the furniture & lamps (including light bulbs)
221. Wash the windows (dust window ledges)
222. Polish any wooden pieces (including trim, window frames, baseboards, doors, crown molding etc.)
223. Polish and shine any hardware (brass, brushed nickel, stainless, rubbed bronze etc)

Personal List of Additional Items Not Mentioned Above
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Finishing Touches – Staging – Icing on the cake!
224. For an elegant look, set table for four – with china, crystal and silverware. For a more modern look – dishes,
napkins, glassware with “pops” of color
225. A low centerpiece of either silk flowers or candles
226. A side table arranged with a tea set, cups and saucers, and a couple of ceramic bowls of fruit
227. The interior light on in the china buffet (if applicable)
228. A grouping of pretty painted dishes on the wall
229. The overhead chandelier on a dimmer switch
230. A small decorator lamp for accent lighting
231. A large, framed mirror across one wall to add a sense of depth
232. A dramatic curtain swag across the tops of windows (and sliding door)
233. Potted trees and hanging ferns drawing your eye away from bare corners
234. A large accent rug on the floor in the center of the room

Personal List of Additional Items Not Mentioned Above
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Kitchen
Preliminary Work
o

D
To

Do
235. Clear countertops of practically everything (Buyers don’t want to see a clutter of small appliances, gadgets, etc)
236. Feel free to leave out a couple items to be used for staging – if they compliment the décor
237. Clean refrigerator inside and out, squeaky clean is essential (they will look inside the refrigerator)
238. Clean Stove top, inside oven w/oven cleaner, and clean racks (or run self clean and wipe out)
239. Clean microwave inside and out
240. Scrub inside dishwasher if there are stains or grime & run a dishwasher cleaner through a cycle
241. Clean vents and exhaust hoods (remove any grease buildup)
242. Check lights and timers on all appliances
243. Wipe down surface of exterior cupboards and drawers
244. Wash and shine up hardware on cabinets
245. If cupboards are old, consider giving them a fresh coat of paint, new handles and perhaps some interesting molding
on the outside of the doors
246. Cupboard doors close tightly
247. Cupboard doors are straight when closed, adjust hinges to level out doors if needed
248. Replace any broken handles
249. Drawers open and shut without sticking
250. Silverware and cooking utensil drawers are organized
251. Wash the inside of drawers or add drawer liners if bottoms are in tough shape
252. Add a box of baking soda in the refrigerator to absorb odors
253. Throw out any expired food or old left-overs
254. Kitchen sink is spotless
255. Shine up kitchen faucet
256. Use grout cleaner around sink and re-caulk if necessary
257. Repair chips or knicks in countertops (or replace or recover if damaged too badly to repair)
258. Clean any stains on countertop
259. Scrub the cupboard under the kitchen sink
260. Organize cleaning items into either a pail or on a special cleaning rack
261. Repair any leaky faucets or under-the-sink pipes
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262. Wash and wax floor. Remove old wax build-up
263. If linoleum is worn, replace or cover with an area rug
264. Clean curtains and window blinds
265. Clean ceiling fan
266. Clean light fixtures
267. Copper, stainless or colored pot display is shining
268. Organize pantry with boxes, cans and jars grouped together and placed neatly on the shelves
269. Replace or remove any unhealthy plants
270. Clean pet “dining area”
271. Kitchen is well lit
272. Dust the furniture
273. Vacuum, shake and wash rugs (if needed)
274. Sweep the floor
275. Mop the floor (wax or brighten linoleum/vinyl floors, shine up laminate or tile)

Personal List of Additional Items Not Mentioned Above
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Finishing Touches – Staging – Icing on the cake!
275. Colored glass bottles in the window
276. A countertop arrangement of an open cookbook (maybe propped up on a stand), a cheery bowl of fruit and a vase
of fresh garden flowers
277. New dish towels and matching pot holders (only bring them out when buyers are coming)
278. Colorful burner covers on the stovetop (if stove looks a little rough and could use dressing up)
279. A new area rug at the sink (only bring out when buyers are coming)
280. Mini-blinds, café curtains or dramatic valance on the windows
281. The overhead light on a dimmer switch
282. The table set with bright place mats and napkins
283. Strip lighting under and/or over the cabinets
284. Window ledge with tiny terra-cotta pots of herbs
285. Small basket with scented soaps
286. Decorative tiles in splash area behind sink
287. One cupboard with clear door to display glassware
288. New sponges and dish rags in a decorative bowl by the sink (only bring out before showings)
289. Cooking utensils hanging from a rack near the stove or in a decorative container beside the stove (only leave out if
they are in excellent condition, pick up a new set to set out if your current set is less than appealing)

Personal List of Additional Items Not Mentioned Above
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Bathroom(s)
Preliminary Work
Do one
o
T
D
290. Remove any personal items (shampoo, medicine, cosmetics, hair blowers, etc.)
291. Clean all glass and mirrors
292. Remove any mildew
293. Re-caulk if necessary
294. Repair grout if necessary
295. Remove rust stains from toilet, sink, tub and shower
296. Clean, scrub stains from grout if necessary (see recipe in back of book)
297. Repair any chipped porcelain (small bottles of paint – looks like nail polish can be found by paint)
298. Scour the bathtub and shower (see recipe in back of book)
299. Wash shower clean
300. Replace any discolored shower curtain or shower door
301. Put fresh new liner behind shower curtain
302. Clean soap build-up from shower door
303. Shower door is easy to open and shuts tightly
304. Replace any stained, cracked or loose tiles
305. Tighten loose toilet
306. Replace old toilet seat
307. Toilet flushes properly
308. Wash toilet seat cover and bath mats
309. Toilet freshener in toilet
310. Check water pressure
311. Clean vanity, sink and polish all faucets
312. Soap and soap dish are clean
313. Repair dripping faucets
314. Area under sink is organized
315. Pipes under the sink are clean and not leaking
316. Linen closet is organized
317. Remove extra items from linen closet and pack away so closet appears spacious
318. Use shelf paper as liners in drawers which are stained or on linen closet shelves
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319. Use shelf paper as liners in drawers which are stained or on linen closet shelves
320. Clean the light fixtures (including bulbs)
321. Launder the curtains
322. Wash blinds (repair or replace as necessary)
323. Arrange towels neatly on towel racks
324. Laundry basket or hamper is out-of-sight
325. Vacuum or sweep floor
326. Clean and wax the floor, remove any old wax build up

Personal List of Additional Items Not Mentioned Above
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Finishing Touches – Staging – Icing on the cake!
327. Thick new towels and one new “set of hand towel & wash cloth” in vibrant colors to hang up and/or stack if
shelving is in bathroom (bring out when buyers are coming)
328. Toilet seat cover and bath mat co-ordinate with towels
329. Colorful guest towels laid out on the vanity
330. A full length mirror
331. A lock on the door
332. A collection of scented (unlit) candles or battery operated scented candles
333. A glass bowl of potpourri
334. A mirrored tray with a collection of fancy perfume bottles
335. An antique water pitcher filled with dried, silk or fresh flowers
336. A pretty plate of little guest soaps
337. Towel racks, which match bathroom fixtures
338. A grouping of framed prints on the wall
339. A Rod of hanging lace in a high window, instead of blinds
340. A room done in one color with one bright accent color (all white with a wallpaper border of sky and clouds,
and sky blue towels)
341. For an master bathroom, shower curtain and towels to co-ordinate with the bed linen and curtains in the
master bedroom.
342. New sink faucet, something new and up to date (matching current other fixtures)

Personal List of Additional Items Not Mentioned Above

Modern Market Realtors

Shannon Barnum (701) 491-2000

Jim Christl (701) 205-5517

FargoHomeSearch.com

24

Bedroom(s)
Preliminary Work
Do one
o
T
D
343. Professionally clean carpeting
344. Polish hardwood flooring
345. Clean the curtains
346. Remove excess furniture to create a feeling of space
347. Clear personal items from the dresser
348. Valuables are hidden from view (removed from home is even better)
349. Sliding closet doors open easily and are not obstructed
350. Closet doors open and close tightly
351. Organize closets and keep only what is absolutely necessary. (box & label the rest for moving)
352. Keep shoes on a shoe rack or shelving in closet
353. Use closet organizers
354. Make the beds
355. Hang-up and put away clothes
356. Dry clean comforters and bedspreads (gives a fresh scent and looks crisp and clean)
357. Clean light fixtures (including light bulbs)
358. Use tri-light bulbs in table lamps
359. Clean ceiling fan
360. Dust furniture
361. Vacuum the carpet and area rugs
362. Sweep and mop floor (if applicable)
363. Use under-bed storage boxes for hidden storage

Personal List of Additional Items Not Mentioned Above
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Finishing Touches – Staging – Icing on the cake!
Master Bedroom
364. Pretty sheets, matching comforter and a cloud of pillows on the bed
365. Make bed similar to what you would see in a fancy hotel room (turned down) with sheets showing
366. Window treatment co-ordinated with comforter and bed linen
367. Small, colorful scatter rugs
368. A “thinking corner” with a comfortable chair, little table with a lamp, a plate of cookies, and an open book or
magazine with a pair of reading glasses on top
369. A ceiling fan above the bed
370. A mirror on the wall, reflecting the view from the window
371. A night table with a table runner, a framed photo, a reading lamp, a book and a single flower in a vase
372. Lovely framed prints on the walls

Child’s Bedroom
373. Colorful wallpaper border… a child’s theme (sky and stars, nursery rhymes, sports, etc.)
374. Large, brightly colored baskets for toys
375. Hanging net hammocks filled with stuffed animals
376. A child’s table set for tea or childs game
377. An easel displaying the latest piece of artwork
378. Pastel painted walls
379. The bed turned down, with a small doll or animal waiting on the pillow

Personal List of Additional Items Not Mentioned Above
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Basement / Laundry
Preliminary Work
o

D
To

Do
380. Ventilate… no smell of dampness or musty smell
381. Make sure all of the basement is brightly lit
382. Clean the circuit breaker box with dry cloth (if you use water, be careful, water & elec don’t mix!)
383. Change any filters
384. Wipe down water heater & furnace with hot soapy water
385. Make sure all light switches work
386. Make sure pull chain lights have chains (and are easy to reach-extensions are cheap)
387. Arrange basement contents so it is easy to walk around
388. Handrail on basement stairs is secure
389. Add handrail if no handrail is currently available (If buyer has FHA loan, bank will require this)
390. Arrange for basement inspection (if necessary), structural engineer or basement professionals
391. Clean and deodorize any pet areas
392. Make sure litter box is located discretely in a lg area so the smell isn’t encapsulated to a small area
393. Fix any water leakage and repair damage
394. Electrical system is up-to-date and fuse box is not overloaded
395. Clean laundry appliances (washer and dryer) – even if not included in listing
396. Appliances are in working order
397. Keep dirty-clothes out of sight
398. Floor and walls around washer and dryer are clean
399. Laundry area is brightly lit
400. All pipes and connections are in working order
401. Vacuum carpet (professionally clean carpet if needed, this can possibly help a musty smell, request deodorizing
from the carpet cleaning company also)
402. Sweep laundry room, utility room and any storage areas
403. Scrub floors

Personal List of Additional Items Not Mentioned Above
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Finishing Touches – Staging – Icing on the cake!
404. Unfinished basement has freshly painted walls and/or floors
405. Colorful area rugs in basement and in laundry area
406. Artificial greenery and/or flowers in laundry area
407. Owner’s manuals conveniently placed so buyer can see them
408. Utility service checks are up to date and noted on the unit
409. An “Interrupted” board game laid out on the table in a recreation room w/a bowl of popcorn and couple cans of
“Coke” in a tray next to game or on coffee table, and a DVD (movie) or 2 laying out
410. A sofa, two comfy chairs and a coffee table arranged in front of a television. A warm blanket folded in the corner
of the sofa (or draped).

Personal List of Additional Items Not Mentioned Above
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Additional
Tips & Hints
Suggestions: Make your listing memorable to buyers!
411. Rent a storage unit (leave only necessary furniture in home to make it appear more spacious)
412. Pack & label everything from closets and storage that is not needed at the time (place in storage unit)
413. Pick up a few colored baskets and have each family member put all their bathroom items in a basket (shampoo,
conditioner, body wash, hairdryer etc.) They keep their baskets in their room until they need them, then after using
them, bring them back to their rooms. This way your bathroom will stay free of clutter and you do not have to
remove tons of items from the bathroom before every showing.
414. Use under-bed storage for clutter (very seldom would anyone look under a bed, good hiding place)
415. Purchase a single set of bath towels, (incl hand/wash cloth) to put out strictly during showings. Also a set for the
kitchen (towel, pot holders, dish rag, sponge), these will be for staging only and will stay crisp and clean throughout
your listing. (new rugs are also a nice touch, you can usually leave them out if you feel they will stay looking nice,
more inconvenient to switch those out for every showing)
416. To be safe, its best to remove any prescriptions and valuables during showings and open houses (take them with
you before showings if you need them on a daily basis, otherwise, remove them from the home while you are
selling. Realtors can only be in one place at a time and for the most part can make sure nothing bad happens but to
be cautious, its best to just remove the items.)
417. Make a list of all the appliances in the house with the age and any other details you’d like to note, of the unit.
(Furnace, Water Heater, Central Air Unit, Water Softener, Refrigerator, Dishwasher, Stove, Microwave, Washer,
Dryer and any other that may pertain in your situation.) The more information the buyers have right away, the easier
it is for them to make the move to purchase confidently.
418. If there are any major repairs needed in the home that will not be completed. Obtain a written estimate from a
professional to have available for buyers so it removes the guessing game from the equation. If there is no
documentation, usually the buyers will assume it’s worse than it is. Providing proof gives comfort.
419. Hire a home inspector to do a thorough home inspection prior to listing your home. You can take care of
whatever issues you choose to that showed up on the report and make note of what was rectified. You can then
leave the report on the counter for buyers to review. Providing a home inspection will not guarantee that a buyer
will not get their own inspection but either way, you are aware of most of the problems before hand and are able to
better negotiate pricing with potential buyers by taking out the guesswork!
420. You want to take the time before each showing to make the house look its best, treat every showing as the
person that WILL be buying your home, how it looks will help them decide the price they are willing to pay. At the
same time, do not make the showings too inconvenient for the buyers, the quicker they can get in there, the better.
Home buying is an emotional process, if they look at your house when they are in the “mood”, you’re house will no
doubt show better than if they go when they weren’t planning on it or didn’t really have the time. Try to let “short
notice” be the norm and just have a system of how you prepare the house before showings in a quick fashion.
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421. Turn every light on in the house if possible. Most Realtors should turn on lights as they walk thru the home
showing their clients (some don’t), when a home has no lights on, it feels cold and uninviting, if you turn
them all on before you leave, you know for sure that they are seeing your home in its best “light”.
422. Remove personal photos from the home. When family pictures are on the wall, it may give the home an
inviting feel but mostly just for family and friends. Strangers tend to feel like they are imposing on
someone’s home and have a hard time picturing themselves in the home. Decorative pictures work much
better for giving the house some flair.
423. Remove anything from the home that may be “décor” to you but could be controversial to someone else.
Look at the items you have hanging and remove them if you feel they could potentially make a buyer
uncomfortable. For instance, a hanging deer head is a prize to one person and offensive to another. You
don’t want to lose a potential good offer due to decorations. Simply removing the items will not only solve
that problem but it will also help make the rooms appear more spacious with less on the walls, not to
mention be easier at moving time when you have less to pack.
424. If the room is smaller, try larger and fewer items on the wall to make the room appear bigger. Mirrors also
give a sense of a larger space when placed on a wall in a small area.
425. When doing repairs on your home, use Google, YouTube, etc. If there is an “easy” fix or answer to the
problem, you will definitely find it there. A lot of the time we get stuck thinking there is only one way to fix a
problem when there could very well be a simple solution out there that we don’t know about.
426. If you have limited time or limited finances to get your home ready, focus on the 3 most important areas…
Curb appeal: Includes the front of the home and the foyer… first impressions cannot be changed! The other
2 areas are “kitchens & bathrooms”… Put your efforts into these two rooms, they are the ones that buyers
tend to focus mostly on.
427. Light bulbs may seem like a non-important topic but lighting can change the entire view of the home. Most
importantly, make sure there are absolutely NO BURNT OUT BULBS! Burnt out bulbs make a home appear
not cared for, seems silly but it’s a easy fix and will not necessarily make a great impression when they’re
working but if they are not working, they will most definitely make a bad impression.
428. The other light bulb issue is “color”. Lightbulbs are a complicated industry with all the new halogens, LED’s

etc. Do your research on lightbulbs if you feel your home is “industry-like” when all the lights are on or
“dark and dim” or maybe you have all different bulbs throughout so some rooms are dim and some bright.
If you feel it’s not giving your home a good welcoming look, then you may need to swap out your lightbulbs
for a better color. You can do one of 2 things, swap out all bulbs in the house for LED bulbs which are a bit
expensive but cost very little to run and last for many many years. If you do this, you can use it as a selling
point and the buyers out there that are energy cautious will like the update. On the other hand, you can
simply swap out for regular cheap incandescent bulbs (the regular bulbs in the 4 pack) and they will most
likely be a color of “2700” which has a bit of a “yellow hue”, this does give a warm feeling but can also make
colors appear differently and can be a bit too dark and dim for some people. The other end of the spectrum
is florescent bulbs which usually have a very bright color with a “blue hue” and are commonly “5000” for
their color. 3000-3500 are the middle of the road colors that tend to give off good light but not too much
and will not change colors as much in the home with yellow or blue tones. If you have a particular room that
you’re concerned about the lighting, swap out the bulbs to all the same color and stick with the middle of
the road ones for kitchens and bathrooms, for living rooms, bedrooms and hallways, sometimes the 2700 is
best because its more dim for those cozy areas. Ok… that’s all for your lightbulb education for the day…
there are tons of bulbs available, make sure you have patience if you decide to tackle this project.
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“Inexpensive” yet “Rewarding” changes/updates to increase your selling power!
429. Blinds – Blinds are in every room (usually) and can be very inexpensive to purchase. Cheap new blinds are
better than broken, torn, stained or dirty blinds. Sometimes if the current blinds are not elaborate, its easier
and more efficient to just swap them out for new ones. It makes the home look newer and cleaner for a small
price to pay!
430. Closet organizers – These are available in kits and systems in all different sizes, materials and prices. No
matter what you use, changing a regular box closet with a rod to a organizer system, you are making a change
that is desired by most buyers. Plus small closets can be more attractive this way.
431. Paint – If you paint yourself (use tape–a sloppy paint job is worse than no paint job!) Read tips online for
how to paint correctly to obtain an appealing outcome. Paint is inexpensive & will give a home a fresh look,
even if it’s just white. Stick to neutral colors or if you want to spice up a room, choose one wall, usually the
focal point, to make a “stand out” color (just nothing too bright, dark or crazy!)
432. Programmable thermostats can be purchased at all different prices, more elaborate ones have touch
screens, wireless capabilities and added features but also have a heftier price tag. This is something that buyers
are impressed with and it shows your home as a bit more “modern” when you’ve got the technology in place.
If you would rather not spend the money on the high end, there are programmable thermostats for fairly
inexpensive prices that will be an easy upgrade.
433. Light Fixtures, Cabinet Hardware, Door Knobs & Hinges, and Faucets - These items are all inexpensive and
fairly easy upgrades that will most likely make you money on your home. These are what make the biggest
impression with the smallest dollar amount. If your home appears out of date… changing these items will make
your home appealing to a much larger pool of buyers.

Staging Tricks – Easy and Inexpensive!
434. Temporary throw pillows – Throw pillows are an excellent tool for staging in living rooms, bedrooms, and
seating areas throughout your home. If you have throw pillows or old blankets, cover an existing throw pillow
(or a folded up small blanket, or cut up a large blanket to make numerous throw pillows) with fabric (on sale)
from a fabric store to make your “new” pillows a different color, new condition and fresh! Use safety pins on
the backs of the pillows to hold the material (no one is going to see the back)
435. Valances – If your current window treatments are either non-existent or in tough shape (or faded), pick up
some fabric and make your own valance across the top of the window and use small nails or pins in the corner
to secure them. Fold the edges and tape the back to give it the appearance of a hem. This can be a perfect
accessory to the room if it needs a finished look or a “pop” of color.
436. Artwork – If you do not have much for décor in the house and need a quick and easy solution, either use
canvas paintings/pictures that you have, buy blank canvas at a hobby store (Hobby Lobby has all different
shapes and sizes) or shop the clearance racks for damaged or marked down canvas prints (Gordmans or Hobby
Lobby seem to have excellent clearance for this project). Purchase scrap material with whatever design and
color(s) you like and cut to a little larger than the size of the canvas and place the material over the current
artwork, pull tight and staple on the back. Walla! You have a new art print! (which potentially perfectly
matches your throw pillows if you choose to make those out of the same material.)
437. Pictures – If you have a lot of personal photos hanging throughout your home, instead of taking them down
and trying to figure out how to redecorate the entire home, just replace the personal photos with pictures you
find online of various things… Splashes of color to compliment the rest of the rooms décor, decorative patterns
to match the artwork you already have or are making, scenery photos, animal pictures… use your imagination!
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“Don’t Panic…
Buyers Are Coming”
The Last Minute…Final Details!
438. Clear away any litter from in front of your house
439. Make sure all outside bikes, toys and gardening implements are in their proper places
440. Remove any pet debris
441. Garage is empty of vehicles and garage door is shut
442. (Winter) Snow and ice removed from sidewalks
443. Trashcans are not causing the garage to smell (if trash in cans, place on side of home out of site)
444. Garage floor is swept
445. Turn on all exterior lights for evening showings
446. All lights on inside and in the basement for all showings
447. Put unused wood in the fireplace (as if ready to start a fire)
448. No lingering odors in the house
449. Start coffee brewing in the kitchen
450. Turn on soft music in the living room
451. There is an unobstructed path throughout the house
452. Open all interior doors
453. Open the curtains and roll up any blinds
454. The house is at a comfortable temperature
455. Vacuum and dust (if time) – carpet lines are GOOD!
456. Close TV cabinet doors in the Living Room
457. Remove any glasses and plates of food from rooms
458. Put away any clutter in hallways or on staircases
459. Make sure there is space in entry closet to hang coats
460. Remove any dead flowers from floral arrangements
461. If china buffet has interior lights, turn them on
462. If kitchen cabinets have under or above cabinet lighting, turn those on
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463. Make sure kitchen appliances are spotless
464. Take out any kitchen garbage
465. Check that the pet “eating ares” is clean
466. Clear the countertops
467. Put out new dish towels and tea towels (and placemats on the kitchen table)
468. Clear all dirty dishes into dishwasher (run dishwasher, unless its noisy & will distract the buyers)
469. Personal items are hidden from view in the bathrooms
470. Put out new bathroom towels
471. Tubs and sinks are clean
472. Shower curtains are pulled back (open)
473. Toilet seats are down
474. Clothing is put away
475. Personal items are put away off the bedroom dressers
476. Toys are picked up in children’s bedrooms
477. Turn off any televisions
478. Turn off any radios (unless leaving soft music playing for showing)
479. Turn off dishwasher (unless runs very quietly and they will barely notice its running)
480. Turn off washing machine (unless runs very quietly)
481. If garage is unattached, leave garage door opener on counter (or key for garage, clearly noted)
482. If sheds or storage in yard have locks on them, leave a key clearly noted so they can peek inside.
483. If there are any “tricks” to opening doors, locks, closets, cabinets etc, and you haven’t had the time to fix the
problems, make sure to leave a note so they are not fumbling around trying to open certain things (this will
make their experience as seamless as possible)
484. And finally, wipe out all sinks w/towel so there is no water standing, they will show much better!
485. Don’t leave doors unlocked unless it’s an arrangement you have made, Realtors will be forced to open the lock
box to get the key and that is the system we use for tracking who goes in & when.

Finishing Touches – Staging – Icing on the cake!
486. Bake cookies or bread right before a showing. (As an added gesture, place the fresh cookies on a plate in the
kitchen for buyers- add a little note telling them to help themselves)
487. Set out a bowl of iced drinks (water bottles, pop, juices etc.) Most likely buyers are looking at multiple homes
and would appreciate the gesture of kindness (even if they don’t take any, they’ve been impressed).
488. Turn TV on a music channel playing soft music for ambiance (low volume).
489. Lay out a dish of candy or suckers with a small note (this helps with bored children)
490. Set out a fresh floral arrangement in kitchen, in foyer or on patio table outside to portray a feeling of warmth in
the home.
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Personal List of Additional Items Not Mentioned Above

“Finishing Touches” are now in place…
Don’t forget the pets!
Don’t forget the children!
Now Relax…
Go somewhere and have fun!!
(Keep in mind… the longer the showing, the better)
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Tips to Avoid FHA Issues
Guideline to avoid potential problems
If the buyer of your home is obtaining an FHA loan (which is very common and sometimes their ONLY
option), when the appraisal is done, they may find issues in your home that will be noted as required
repairs. If this happens, the bank will NOT give the loan until all conditions have been taken care of
(usually by a certified professional) and the appraiser will come back after the work is completed to make
sure it was done correctly and by the required person. Below is a list of items that we have seen in the past
get flagged as required repairs/conditions. This is only a guideline, every appraiser has different opinions
and may have different criteria. Mostly the issues are due to a safety concern. There may be other items
flagged that are not noted here, these are only common issues to make you aware of just in case they are
issues you would like to rectify before listing your home.
491. Broken Windows – Broken glass needs to be replaced
492. Missing Railings - Stairways must have railings (including front and back steps required if it is a certain
height, ask your realtor to find out the height requirement if you feel you may have this issue)
493. Railing Slats Spacing - Deck or stairway and open upper floor railings cannot be too far apart. Ask your
realtor to find out the exact spacing required)
494. Peeling paint – This is a big NO-NO… Lead Based Paint is the issue. Peeling paint is commonly found around
windows, on basement walls and floors, exterior painted siding on house and/or garage, exterior
foundation around home, exterior trim on house and/or garage, outbuildings, sheds, fences, and decks but
can be pretty much anywhere to be an issue, just make sure it is either scraped or sanded and painted over.
If you wait to do this step after selling the home, when the bank requires for the peeling paint to be
rectified, they will require a certified lead based paint contractor to do the work and it is a very involved
process and very costly. Best to do this ahead of time unless you plan to “not accept” any offers with FHA
financing (this cuts your buyers down quite a bit, so keep that in mind). If you do the work yourself ahead of
time, make sure not to leave scraps of chipped paint anywhere, this will be flagged also.
495. Negative Grade - Sloping ground around the home – If
there is a slope towards the house around the home,
they may require you to add dirt around the home. If
you ever get water or seepage in your basement, this
is a common solution that works to rectify water
issues. Along with that, make sure to clean out your
gutters (and check them often) and make sure you
have long enough downspouts on the home that are
working properly to bring the water away from the
home (and that they are not left in the “up” position
when raining). In many cases these couple simple
steps solve most water problems. If you have a
driveway, sidewalk, cement steps or anything else
similar where you cannot add dirt and it is sloping
towards the house, it can be a bit more costly to fix
this problem. Consult a professional to take a look at
your particular situation to give you options.
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496. Bulging or Crumbling Walls in Basement – If walls are cracked, crumbling or
bulging, there may be requirements. Usually the requirement would be to
have a structural engineer inspect the basement and let them know what is
needed. This can be a whole list of problems. If you take care of the
problems before hand, you may be able to save yourself a lot of hassle and
money. Fill any major cracks in the wall/floors, remove any crumbling
particles and fill, paint with a sealer, add support beams where the walls
are bulging to ensure they will not move further. If you have concerns
about your basement, contact a basement professional to get some advice
on what they feel would be needed to make the basement structurally
sound. (Then consult with your Realtor to make sure that you are being
guided correctly)
497. Asbestos – If you think you may have asbestos in your home, consult a
professional. Do not remove asbestos unless you know what you are doing
and can do the process properly, it can be very toxic (in the air) once you
disturb the materials. Make sure you have done your research. If you
remove asbestos from the home, you must disclose this to buyers so it is
suggested that you have the removal done by a professional and keep
receipts to prove that it was done correctly and professionally.
498. Missing Electrical Covers – Any exposed electrical covers are generally
flagged, make sure all outlets (in the garage, outbuildings and basement
too) have outlet covers along with light switch covers. Very cheap fix. This
goes the same for exposed electrical wires in a junction box (uncovered) or
a light fixture that is not secured properly.
499. Empty Spaces in Electrical Panel – Covers/spacers/clips (various different
names for same product) need to be added to safely cover that open
section.
500. Missing GFCI Outlets – These are the outlets that have the little “reset”
button on them. They are required to be where there is water (most
commonly kitchens/bathrooms), if the outlets in your kitchens and
bathrooms are regular outlets, you may want to change them out ahead of
time as this will not only be an FHA concern but often an important safety
issue pointed out by home inspectors on a regular basis.

203K: A potential option for buyers if your home is in need
of repairs and will not pass an FHA Inspection/Appraisal
This loan is not for every buyer. Not all FHA approved buyers will be approved for this loan, the qualifications are a bit tighter
and similar to a conventional loan. Also, very few lenders are qualified to offer these loans. If your home is in rough shape and the repairs
are too much for you to take care of, this may be an option for them to secure the loan with the home in its current condition.
This loan can a bit more time consuming as multiple estimates on repairs are required and additional paperwork and approvals
that all take time. The buyer must be willing to do the footwork of obtaining multiple estimates and the seller must be cooperative in
allowing these contractors into the home when needed.
This can be a good option for some situations but not always will this work as a solution. Consult with your Realtor to find
outwhich lenders offer this loan and see I they feel f your home would be a good candidate for buyers with this program.
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These are hints only.
It is the responsibility of the
homeowner to make his/her own
assessment regarding the suitability of the information.

The Greatest
Cleaning Tool on
the Planet!
MAGIC ERASER!! Any brand
works great, this little tool will
make any cleaning project a
breeze! When you‘ve tried
everything else and nothing
works, this may do the trick.
The only thing to be careful of
is washing walls may take off
the paint and with various
other items you’re cleaning,
make sure to test on a
inconspicuous area so that
you know it will not ruin the
finish. Try this on a white
fridge and you will be
AMAZED at how easy this tool
makes everything look new
again!
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Stale Carpet Odor
Put baking soda into a flour sifter and then sprinkle the carpet with the soda. Leave
overnight and then vacuum.
Cleaning Mini-Blinds
Place a clean sock on each hand. Dip your one hand into warm, soapy water and then
rub each blind slat until the whole surface is clean. Dry the blind slats with the dry
sock on the other hand.
Curtains and Curtain Rods
Before putting curtains on a metal curtain rod, place the end of the rod inside a plastic
freezer bag. This prevents the curtains from snagging on the metal when you begin
slipping them onto the rod.
Refrigerator Odors
Pour a little pure vanilla on a cotton ball and sit it in a small saucer. Place the saucer in
the refrigerator to remove odors.
Cleaning the Fireplace
Mist the ashes with water from a spray bottle. This will keep the ashes from scattering
when you go to clean them.
Squeaky Wooden Floors
Dust talcum powder into the cracks to stop the squeaking.
Washing Knick-Knacks
Gather them onto a tray for safe transport. Wash in a dishpan with a little liquid
detergent. Rinse, then blow-dry with a hairdryer.
Broken Light Bulbs In Sockets
Turn off power to a ceiling / wall fixture, or unplug the lamp. Insert a potato into the
socket and turn counterclockwise to loosen the remnants of the broken light bulb.
Polishing Chrome
Dampen chrome with water. Polish with a small sheet of aluminum foil – shiny side
out.
Polishing Furniture
Spraying polish directly onto furture leaves smears. First, spray polish onto a cloth and
then polish your furniture.
Furniture Scratches
Scratches can be filled on light wood by rubbing with the meat of a walnut or pecan.
Cleaning Windows
Use vertical strokes on the outside and horizontal strokes on the inside. This makes it
easier to see which side has streaks.
Sticky Drawers
Rub a bar of hand soap across the runners. Drawers should then glide easily.
Wax Crayon on Painted Walls
Spray with WD40 and then wipe clean. Dish soap will remove any traces of WD40 left
on the walls.
Avoid Painting Fixtures
Cover hinges and door handles with petroleum jelly. Paint will not stick to this.
Visualize Your Room Color
Before painting a room, purchase the smallest amount of the new color and paint a
piece of poster board. Place this in the room and see how the color reacts to the day
and evening light.
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Top Secret
Cleaning
Solutions!
Once you use these recipes for your cleaning projects, you will never
want to lose them! Give them a try!

Bathtub Cleaning Recipe
To clean bathtubs without scrubbing! It works!!
Mix a spray bottle with 1 cup “blue” Dawn Dishwashing Liquid and
1 cup boiling hot vinegar, spray area you’d like to clean (bathtub,
shower surrounds etc, let sit for 1 hour and wipe off/rinse with
hot water and cloth or sponge. All those areas that you can never
seem to get completely clean will look new again!

Tile Grout Cleaning
Recipe
To clean grout lines in tile
or to restore your grout.
Make a paste of baking
soda and water and
spread on lines, spray
with ½ boiling water and
½ vinegar, after bubbling
stops, scrub with brush
and rinse.

Modern Market Realtors

Whiten Stained Material
Ever turned anything pink in the washer?
This concoction almost always removes
the pink along with removing stains and
makes your whites white again!
Mix ½ cup Liquid Dishwasher Detergent
(Cascade etc…) with 1 cup bleach in your
washing machine with 1 Gallon hot water.
Soak till item(s) turns white and rinse.
(sometimes you can watch the material
turn white right before your eyes).
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Shannon Barnum & Jim Christl
Broker Associate/Broker/Realtor®
(701) 491-2000 (701) 205-5517
ModernMarketRealtors@gmail.com
FargoHomeSearch.com

Our Client-First Philosophy
There are many qualities and skills that go into being an excellent real estate professional - integrity, in-depth community and market knowledge,
marketing savvy, effective negotiation skills and a high-quality professional network, all of which are hallmarks of how we work.
That said, in our experience as Fargo-Moorhead real estate professionals, we've also found that providing the very best service is essentially about putting
our clients first. This means keeping ourselves accessible, being good listeners as well as good communicators, and responding quickly to your needs. This
"client first" philosophy has always been our approach and it requires us to continually improve our skills and ways of doing business. In addition, we've
found that the latest technologies are enabling us to do everything we've always done, only much more quickly and efficiently. They've also helped us to
extend the range of services we provide to our clients. When you decide that you'd like to buy or sell a home in the Fargo Moorhead area, contact us
anytime, we’re here to help!

About Us
Modern Market Realtors is the Most Innovative, Technology Based, Real Estate Company in the FM Area. We work as a “Team”, together we can
accomplish much more than one single agent. We have over 25 years of combined Real Estate Experience.
We both grew up in the FM Area. Prior to real estate, Shannon worked in the Title Closing industry for many years. Jim owned and operated several local
businesses. We have 4 wonderful children who keep us very busy outside of our real estate careers. It’s very important that you feel comfortable with
your real estate agent and most of all have a relationship built on trust.

Our Qualifications
We specialize in residential real estate transactions working with buyers and sellers in all types of real estate transactions. We are also Certified SFR (Short
Sales & Foreclosure Resource). Over the years, we have been with many of the large Real Estate Companies in the area. During that time we gained a vast
array of knowledge and experience in the Fargo Moorhead real estate community. With those relationships, we have been able to combine the ideas and
systems we have learned over the years and implement them into a way of doing business that will help you have a stress free & enjoyable buying or
selling process. Call us today and we will go to work for you!

Our Services for Sellers
We specialize in “marketing” homes, not just “listing” homes. We do a lot more than the average Realtor will. We shoot an actual home video walk thru
tour of your home, we provide a personalized text code for your listing so that people can simply text a code to receive the full listing pictures and
information… instantly! We help you stage your home. We hold public, neighborhood and specialty open houses around your schedule, marketing them
aggressively. We use exceptional marketing materials to make your home show in its best light. We do creative listing descriptions to give your home the
attention it deserves. We have large, high quality yard signs to dress up your yard. Plus we utilize today’s technology to make sure that your home is in
front of the entire online community via websites, search engines, social media, virtually everything that is being used by buyers to search for homes. The
research has been done to see where the buyers are, ultimately, your home is found each and every time a buyer is searching! We use all of these tools to
keep only very serious buyers scheduling showings inside your home. There is no need for you to be inconvenienced more than necessary, we want to sell
your home, not let everyone just wander through. This is one way we make the process less stressful on you as a seller. Everything we do, is to make sure
your lives can go on as normal as possible throughout the home selling process. Let us take care of the details while you handle day to day life as
uninterrupted as possible. All the “over-and-above” services we provide are of no additional cost to you, we give the same quality and top notch service to
all of our listing clients.

Our Services for Buyers
We take the time to examine exactly what you are looking for in a home. We do a thorough buyer consultation where we get to know what your personal
wants and needs are in your next home. We then search through the thousands of homes available for sale to find homes that fit your criteria and send
them to you the very FIRST day they go up for sale. We set you up on our auto email service so that you receive an email immediately when a home is
listed that fits your needs. This way, you will not miss your perfect home! We then take you on a tour of all the homes that interest you and start the hunt
for that home that you walk into and immediately know that “you are home”. We educate and inform you throughout the whole process. We are also
very patient and will allow you to move at your own pace, fast or slow… we’re ready to guide you along the way. We enjoy the entire process and can’t
wait to help you in your search. We understand how important of a move this is for you and we take the time and patience to work with you and make
sure you find exactly what you want in a home. Let us take care of all the details and simplify the process for you so that you can enjoy every minute until
“move in day”!

Contact Us Today! We look forward to helping you with all of your real estate needs.
Modern Market Realtors
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“The ONLY Real Estate Site You’ll Ever Need!”
VIP Home Search Access (see below)
Home Buying & Selling Helpful Tools
Step by Step Guides for All Your Real Estate Needs
Our Free Online Instant Home Valuation
Our FM Real Estate Blog with helpful news and information
Community Information & Much Much More!

VIP Home Search Access
Search Homes Like a Professional
Search the exact same place that REALTORS search for homes! The MLS is
the ONLY place you can search absolutely every home listed by every
Realtor and every Real Estate Company. The MLS is the ONLY site that is
completely accurate and thorough. PLUS… the MLS is updated in “Real
Time”! No more wasted time viewing sold homes, spam or incorrect information. You can sign up for updates of new homes on the market and be
the first to know when a home comes on the market and fits what you’re
looking for!
Or...simply let us know what you’re looking for
and we will gladly set it up for you.

Your Hometown Real Estate Experts!

Over 25 years of experience
Trustworthy, honest & reliable
Today’s Technology for Buyers & Sellers
Modern Market Realtors
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FREE Guides Available

CONTACT US TODAY!
“We’re here to help! Call, Text or Email us anytime!”
Shannon & Jim

Modern Market Realtors
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